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AARON KAUFMAN

A
aron Kaufman is a Director at Vicus Partners and 

exclusively represents tenants in commercial leasing 

transactions here in NYC. Prior to joining Vicus, 

Aaron worked as a residential real estate broker in Boston, 

where he helped college students find apartments. From 

2006–2008, he transitioned into property management and 

was directly responsible for the day to day operations of over 

1 million square feet of Class A property for Tishman Speyer 

in Rockefeller Center. Aaron is an active member in the 

YMWREA and dedicates much of his time to raising money 

for charitable causes, and is particularly passionate about 

raising money for the Global Medical Relief Fund.

Aaron prides himself in choosing honesty over a bigger 

deal; what’s best for his clients comes before what’s best for 

him and taking an intellectual approach to understanding real 

estate.. Aaron has a BA in psychology from Boston University 

and presently is completing his MS in real estate with a focus 

in finance from New York University.

He has represented law firms, financial firms, consulting 

firms, and not-for- profits with a primary focus on Midtown 

Manhattan.

VICUS PARTNERS
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“ I specialize in tenant 
representation.  I never represent 

Landlords as I believe it’s a  
fundamental conflict of interest.”

—Aaron Kaufman
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J acqueline Klinger is a vice president of Northwest 
Atlantic and has devoted her career to knowing the NYC 
landscape better than anyone.  She grew up in the city 

and her first job out of college was the restoration of Grand 
Central Terminal, one of the city’s most significant retail 
overhauls.

Employed by Williams, Jackson, Ewing, she worked under 
the direction of Michael Ewing and was involved in all 
aspects of leasing.

It was while Klinger was at Grand Central that she met 
David Firestein, president of Northwest Atlantic, but it 
would be another two years before Klinger made the leap to 
the brokerage side of the business. 

Since joining the Northwest Atlantic team out of White 
Plains, New York, Klinger has been instrumental in the roll 
out of Clearwire Communications, Jamba Juice and Papyrus 
across the city, and has also negotiated deals for NYC and 
NJ Whole Foods locations; she also nailed the perfect site 
for the famous Parisian Steakhouse L’Entrecote Le Relais De 
Venise.

 Klinger brought Max Brenner to Union Square and is 
helping him with his latest concept, Little Brown, which 
opened its first site on the Upper East Side last December.

 A graduate of Vassar College, Klinger enjoys the hunt of 
the space, the thrill of the deal the psychology in determining 
where her clients are best suited.

 Klinger is married and lives on the Upper East Side with 
her husband and a golden retriever named Wally.

JACQUELINE KLINGER
NORTHWEST ATLANTIC
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“I enjoy working with 
so many different types of  

companies in the retail world.”
— Jacqueline Klinger
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Benjamin Levine, 26, Vice President of Douglaston 
Development, which specializes in both mixed-use and 
residential projects in New York City, grew up with an in-

depth knowledge of real estate, construction and urban planning.  
In his role as vice president, Levine specializes in acquisitions and 
seeking new development opportunities for the company.

In 2008, Levine joined the company as a Project Manager 
where he assisted on various new developments, including 
The Edge -- Brooklyn’s most ambitious mixed-use waterfront 

residential development currently under construction.  Levine 
has also worked closely with the team on Douglaston’s newest 
rental development, Ohm, in West Chelsea, assisting with the 
building’s successful leasing program which has led to Ohm 
being 100% leased, focusing on lease renewals at this time.  The 
rental building has also become synonymous with its partnership 
with Knitting Factory Entertainment, through which the 
building hosts a residents-only performance series featuring top 
indie artists.

Prior to joining Douglaston Development, Levine worked as 
an analyst in the Real Estate Finance Group at Credit Suisse. 
While there, he evaluated commercial properties and conducted 
due diligence from a credit perspective for the origination and 
syndication of real estate loans in the U.S. and Europe.  He also 
previously served as a summer analyst for Vornado Realty Trust, 
where he underwrote properties ranging from Washington D.C. 
office buildings to national retail centers.

An active member of the community, Levine is currently 
Event Chair for the JNFuture, the gateway organization for 
the next generation to Jewish National Fund (JNF).  As Event 
Chair, Levine has spearheaded and conceptualized all events for 
JNFuture, specifically Garden of Eden and Shabbat in the Park, 
which brought over 1,000 young professionals and raised more 
than $70,000 since 2009. He is also a member of the New York 
Housing Conference Young Leadership Council and the AIPAC 
Real Estate Committee.

Already an award winner, Levine, along with his father Jeffrey 
E. Levine, were presented with the Generation to Generation 
award by the Jewish Community Relations Council of New York 
at its 2010 Gala Dinner.

A graduate of University of Pennsylvania with a B.A. in Urban 
Studies and a minor in Urban Real Estate and Development, 
Levine has also studied at The Bartlett School of Planning 
– University College London, London, UK.  While still in 
college, he worked for a number of organizations including 
at commercial brokerage firm Cushman and Wakefield, in 
the Office of Senator Charles Schumer, for the Laborers’ 
International Union of North America – Local 79, and at The 
New York City Economic Development Corp.

Douglaston Development
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“I am thrilled to have the opportunity to 
create something that impacts the new 

York City skyline, and something that 
impacts people’s lives on a daily basis.”

— Benjamin levine

BENJAMIN LEVINE
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JOE MacDONALD

Joe MacDonald is founding principal of URBAN A&O PC 
and has served as an Associate Professor of Architecture 
at Harvard’s Graduate School of Design for the past 

ten years.  He regularly incorporates his academic research 
into practice at the scales of building, landscape, and master 
planning and his work has been published and exhibited 
widely.

URBAN A&O
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“Contemporary practice is 
a collaborative one.”

—Joe MacDonald

Joe MacDonald/Urban A&O is one of a handful of 
architecture and design firms that operate within the 
sophisticated computer design environment of parametric 
modeling.  The firm employs the powerful tools of 
CATIA-based software and digital fabrication processes 
to produce sculptural and geometrically complex forms 
and environments.  The resulting innovative work tests 
the limits of material and space through the development 
of radically new spatial geometries with strong conceptual 
underpinnings.

Urban A&O is a design firm based in New York City 
specializing in parametric modeling, design, and research.  
New practices facilitated by digital technology are profoundly 
altering the ways we measure, create, and ultimately inhabit 
space.  As a result, the art and science of contemporary 
architecture is pervasively conditioned with new meaning 
in our collective imagination.  At the same time, physical 
evidence confirms some fundamental facts: people continue 
to form concrete and collective patterns in cities around 
real things, places and events and the social behaviors these 
organize and shape.

“I established Urban A&O as a multidisciplinary urban 
design practice in 2002.  This multidisciplinary approach 
regularly results in a diverse group of designers, artists, urban 
planners and technologists engaged in collaborative practice.”

“Contemporary practice is a collaborative one.  I 
have benefitted substantially from a number of recent 
collaborative associations, and I believe this kind of 
practice extends beyond traditional project requirements 
and is indicative of a new generation of multidisciplinary 
practitioners deeply committed to research, discovery, and 
ingenuity,” MacDonald says.
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LUKE PORTO

L
uke Porto  was named The Real Estate Group of 

New York’s 2010 Rookie of the Year as a result of 

his achievements in 2010 and in January 2011, when 

he earned in excess of $47,000, the highest total gross 

commission for the month. Porto has more than 10 years 

of business-world experience under his belt with a keen 

understanding of real estate.

“From rentals to sales to marketing to customer service, 

Luke has mastered every aspect of his profession, to the 

direct benefit of his clientele,” said Andrew Barrocas, CEO 

of TREGNY. “Like any great business person, Luke has an 

innate affiliation toward working one-on-one with people. 

He enjoys sharing his passion and knowledge of the city with 

his customers, making their search for a new home both an 

enjoyable and efficient experience.”

His current sales exclusives include several multi-million 

dollar listings at 1 Central Park West and Trump International 

Hotel & Tower.

Fabrizio Uberti Bona, Managing Director of TREGNY, 

added, “With Luke’s talent and hard work, it’s not a surprise 

that he has accomplished so much in a short span of time.”

TREGNY

RISING STARS 
IN REAL ESTATE

“It’s all about working with integrity 
and professionalism.”

—Luke Porto

June 2011 • www.sokolmediaonline.com • 37

K irsten Risko is the Manager of Integrated Marketing 
for Rose Associates’ Residential Marketing Division.  
She is responsible for implementing the marketing 

initiatives to promote Rose-owned properties, as well as 
third party assets. 

In this role, Ms. Risko oversees RoseNYC.com, the 
interactive lead generation tool used by Rose Associates 

Kirsten risKo
Rose AssociAtes, inc
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“i am on top of technology and 
interactive marketing. social media is 

a natural fit for real estate.”
— Kirsten Risko

to drive qualified traffic to its on-site leasing and sales 
offices.  Leveraging her extensive experience in interactive 
marketing, she manages content and branding for RoseNYC 
to successfully advance the sales and leasing efforts at 
properties owned by third parties, as well as Rose Associates. 
She regularly evaluates the website’s performance in the areas 
of search engine optimization and search engine marketing.  
Ms. Risko also manages social media campaigns through 
Facebook, Twitter and blogs to support the RoseNYC lead 
generation program.

In addition, Ms. Risko serves as marketing project 
manager for new residential projects, beginning with the 
pre-development consulting phase. On behalf of owners, she 
works with ad agencies, design teams and public relations 
firms. She also coordinates marketing initiatives that support 
leasing programs at buildings in maintenance leasing phases 
to sustain occupancy levels and maximize building revenue.  
In 2009, she worked on the re-positioning of Oro, and 
implemented a marketing program for Riverton Square in 
only six weeks. She has also participated in the marketing 
plan for 184 Kent and 34 Berry, two rental buildings in 
Williamsburg which were fully leased in 2010, and  new 
buildings at 25 Broad at The Exchange, AIRE, and The Rental 
Collection at William Beaver House..

Having worked in residential real estate for more than 
a decade, Ms. Risko has overseen marketing efforts across 
several platforms, including branding, advertising and public 
relations.  She has worked on marketing efforts of such 
notable properties as Bridger Tower Place, Residences at Ritz 
Carlton-Battery Park City, Residences at Ritz Carlton-Boston 
Common, Residences at Ritz Carlton-Washington, D.C., and 
the Residences at Four Seasons in San Francisco and Miami.

Ms. Risko began her career at Weichert Realtors, where 
she worked within the firm’s marketing department.  She 
acted as project manager in the development of a database-
driven website at a time when the Internet was emerging as a 
platform for marketing real estate. As director of advertising 
and marketing for YHD Foxton’s, she developed a branding 
campaign to reposition the firm in the marketplace.  She has 
also worked as an account supervisor and media director at 
boutique ad agencies and a public relations firms specializing 
in the real estate industry. 
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BRAD SCHWARZ

Brad Schwarz, a relative newcomer to commercial real estate 

brokerage, has successfully closed 14 deals since January 

2010 and is on track to have a very successful 2011. 

Since joining Sierra four years ago, Brad  has gained an 

impressive reputation as a restaurant/retail broker who 

gets deals done quickly and skillfully. With a “what you 

see is what you get” philosophy, Brad’s resolute honesty 

inspires his clients’ immediate trust, allowing him to get to 

know them quickly and  ultimately get his job done more 

smoothly.  In recognition of his repeated success with clients 

and unyielding work ethic, he was promoted from associate 

director to managing director last year. 

Brad did not follow a conventional path to commercial real 

estate. He received a degree in hotel/restaurant management 

from Johnson & Wales University and worked in restaurant 

management for 15 years before getting his certificate in 

real estate from NYU. But Brad’s hospitality experience 

has provided  him a competitive advantage, enabling him 

to expertly speak his clients’ language and develop a keen 

intuition about their specific needs.

Brad is also not one to boast about his achievements. 

When asked how he has managed to close so many deals 

in such a short amount of time,  he says that all of his 

experience is very helpful but, even more,  it is simple hard 

work that gets the job done. He believes that if you know the 

market well, listen to your clients’ needs and leave no stone 

unturned, you will achieve your goals. He says ,“Be attentive. 

Be relentless.”

SIERRA REALTY
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“I achieve my goals by 
leaving no stone unturned.”

—Brad Schwarz
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Kate Shin is a rising New York real estate star. She’s 
transforming and modernizing New York City townhouses 
over 10,000 square feet into luxury lifestyle properties 

with impeccable design, customized features and unsurpassed 
amenities.

Shin is President of WEmi:t LLC, a New York-based real 
estate company that develops and invests in high-end boutique 

KATE SHIN
WEmi:t LLC

RISING STARS 
IN REAL ESTATE

“I am creating a new global 
standard where  

‘West meets East’”
— Kate Shin

residential properties. Shin founded her company in 2007 to 
acquire and develop high-end single-family residential properties 
with an emphasis on townhouses and mansions. The company’s 
name stands for “Where West Meets East,” paying homage to  
two cultures that have enriched Ms. Shin’s personal and 
professional life – West and East – representing the time she has 
lived and worked in both New York and Korea. 

Shin recently unveiled her company’s first project, a 19th 
century townhouse reborn as an exquisite modern mansion at 
170 East 80th Street on the Upper East Side. Shin reinvented, 
reinterpreted and redefined the New York City townhouse 
model with 170 East 80th Street. Shin’s novel design for this 
13,000-square-foot home introduces abundant natural light and 
additional elements such as air and water, creating an open space 
for a contemporary lifestyle.

The home’s extraordinary amenities include a one-of-a-kind 20-
foot wide and 22-foot high indoor cascading waterfall, pond and 
sculpture garden, an art gallery, and a 2,300-square-foot private spa 
lounge with a jacuzzi, spa, sauna, massage room, gym, and wine 
cellar. The magnificent property is listed for $35 million through 
exclusive broker Paula Del Nunzio of Brown Harris Stevens.

Shin has extensive real estate investment and development 
experience, with expertise in managing projects that require 
high quality design and rigorous asset management skills. For 
more than 13 years, she managed real estate investments in global 
markets through investment banks and consulting firms. 

Prior to founding WEmi:t, Shin was a Director in the private 
equity department at Angelo, Gordon & Co., a privately-held 
registered investment advisor, that manages more than $18 billion 
in real estate assets. At Angelo, Gordon & Co., she focused 
on raising funds for investment in Asian real estate markets. 
She was responsible for building a consortium of development 
partners and global companies to invest in and develop Yongsan, 
a $45 billion mixed-use project in Seoul and the largest private 
development in Korea. Shin successfully secured strategic partners 
including The Trump Group, Four Seasons Hotel and Resort, 
Taubman Centers, Inc., and SamSung Construction.

Shin holds a Master’s degree in real estate development from 
Columbia University, a Master of Business Administration degree 
from Yeonsei University, and a Bachelor of Arts degree from New 
York University, Stern School of Business with a double major in 
finance and marketing.  


