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Barbara  
van Beuren
AnbAu EntErprisEs

“LEED is 
no LongEr a  

four-LEttEr worD.”
– Barbara van Beuren
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barbara van beuren is a managing partner of Anbau Enter-
prises. She oversees design, marketing and sales as well as 
acquisitions. Barbara has been committed to sustainability 

long before it became fashionable and strives to insert it in all 
projects she takes on.

Anbau specializes in the development and construction of 
residential properties in Manhattan representing over $400 mil-
lion in sales over the last ten years. Anbau’s projects include 110 
Central Park South, a 150,000sf conversion of the Intercontinen-
tal Hotel to luxury residences, 120 West 72nd Street, a 60,000sf 
new construction, LEED silver-rated condominium and an award 
winning open space development in Rhode Island. Anbau’s latest 
project, another 60,000sf Manhattan condominium, broke ground 
in January 2011. 

Barbara was born and raised in New York City.  She received her 
Bachelor of Arts degree from Tufts University and her Master of 
Architecture from the University of Pennsylvania.  After working 
for several years in Philadelphia architecture offices she moved to 
Manhattan where she started an architecture office focusing on 
residential construction and renovation. Barbara took a five-year 
hiatus from architecture to run her family’s charitable foundation. 
The foundation focuses on land conservation, community plan-
ning and historic preservation in Rhode Island. In 2002 she joined 
her husband, Steve Glascock, in his real estate business, Anbau 
Enterprises.

Outside of real estate and architecture Barbara’s passion is her 
grass fed beef farm in Rhode Island. Aquidneck Farms manages a 
125 head Angus herd on conservation land and sells grass fed beef 
in local Rhode Island markets and restaurants.
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In the mid-90’s, the field of energy, where Margaret (Meg) 
Carey had both experience and expert knowledge, was under-
going deregulation. Seeing confusion about buying power on 

the open market, and tremendous opportunity in that confusion, 
in 1997, she established MCEnergy, Inc. 

Decades of working with real estate owners, developers, manag-
ing agents and large commercial and industrial tenants, provided 
Meg with firsthand knowledge about how investment decisions re-
garding energy are made. She also had the ability to present energy 
economics from a common language perspective. With deregula-
tion in 1999, MCEnergy represented the largest group of end users 
at the time to spearhead one of the first group energy purchasing 
transactions in New York City. 

Meg’s strong entrepreneurial drive, superior analytical skills, 
expert understanding of energy markets and how energy-related 

Meg Carey
MCEnErgy, InC.

“I am a power broker.”
– Meg Carey
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issues economically impact real estate have propelled MCEnergy 
into a world-class energy information and procurement firm. 

MCEnergy negotiates contracts with leading suppliers to 
provide reliable energy at competitive prices, making dramatic 
contributions to clients’ bottom lines; tracks energy usage; provides 
sub metering services; calculates carbon footprints; institutes green 
initiatives; helps clients manage data exporting for the EPA Ener-
gyStar Program and maximizes recovery of utility revenue.

Meg has guided clients through volatile changes in the complex 
electricity market and successfully negotiated many of the largest 
electricity supply contracts in the New York area. In fact, when the 
Empire State Building became New York City’s largest commercial 
purchaser of 100% renewable, wind-power energy, the bid process 
was initiated and facilitated by MCEnergy. 

MCEnergy’s client list reads like a veritable who’s who of real es-
tate firms, corporations and municipalities and includes SL Green, 
UBS, Malkin Holdings (with whom she worked on the Empire 
State Building deal), MetLife, Pfizer, Jones Lang LaSalle, Rudin 
Management, TIAA-CREF, Cushman & Wakefield, Ford Founda-
tion, Ruben Company and Houlihan-Parnes, among many others. 

Recently, Meg introduced E2Track, a revolutionary, patented 
software for energy and environmental tracking. E2Track captures 
and analyzes a vast amount of information, all centrally located, 
easily understood and actionable. It is the most comprehensive 
documentation available today on how a building, or an entire 
portfolio, uses energy and reports their carbon emissions.

MCEnergy offers revenue solutions to multi-tenant properties 
through SubMetering. Green Initiatives help clients understand 
green opportunities, laws and best practices with the goal of offset-
ting their carbon footprint.

 With a recent expansion to new headquarters in Valhalla, NY, 
MCEnergy is ready to provide expert services in tandem with the 
May 1st deadline to comply with new EPA Benchmarking laws.   
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Anne has 31 years of combined experience & business 
relationships in he specified commercial business with 
Architects, Designers & End Use Customers includ-

ing 10 years with InterfaceFLOR where she is responsible for 
$50+MM in annual sales including 23 direct reports. Anne also 
simultaneously manages what is decidedly one of our biggest 
picture visibility showrooms - The Merchandise Mart - which is 
world-renowned as a showcase in commercial products. 

Anne started her career as a sales representative for Allsteel  
where she served 9 years before being recruited to become Vice 
President Sales for Harter Corporation - both very well known 
specified commercial furniture manufacturers and marketers. 

She also served 3.5 years as Regional Manager for Knoll Chicago 
where she extended long standing relationships within the Archi-
tect & Design Communities into Knoll’s business plan and results. 

Her current role as Regional Vice President at InterfaceFLOR 
is built upon her knowledge of the commercial industry and 
her prior role within the company as Regional Vice President of 
Global Accounts. 

Anne has worked with the majority of Top Public & Privately 
Held Companies in the Midwest including Fortune 500 to fulfill 
their commercial interiors vision. 

‘I’ve attended 31 Neocon Events at the Merchandise Mart’ says 
Anne, ‘where so many of my long term business relationships and 
colleagues gather.’ 

‘In my roles I’ve always found we’re only as good as the people 
on our teams - those above us, supporting us, and (essentially) all 
around us -- I believe it’s very important to hire the best people, 
earn their trust and help them succeed.’ 

‘New business models are all about shared knowledge and 
shared learning which is important to younger people entering our 
business and I foster this through team-sales models and action-
able business goals.’ 

Anne is an active Member of Corenet and her sales team at-
tends many ASID & IIDA Functions within Merchandise Mart 
Properties. 

“We have a promise 
to eliminate any  

negative impact on 
the environment by 

the year 2020.”

Anne Cleary
InterfaceFLOR

– Anne Cleary
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Environmentalist and Human Rights Activist, Dianne 
Dillon-Ridgley has for thirty years worked on issues of 
the environment and sustainability, gender and CSR, both 

domestically and internationally. Since 1997 she has been a director 
at Interface, Inc., global manufacturer of modular carpet and a 
leader in sustainable design. She was a director at Green Mountain 
Energy for the first six years and still chairs the Environmental 
Integrity Committee for the company.

 She was appointed by the White House to the US delegation 
for the Earth Summit in Rio, UNGASS-’97 & WSSD in South 
Africa, making her the only person to serve on all three US 
delegations. She is founding  chair-- emeritus of Plains Justice, an 
environmental law center for the Great Plains states in the US  
and is a trustee for CIEL,(the Center for International 
Environmental Law) Population Connection (National Chair), 
WNSF (the Women’s Network for a Sustainable Future) the 
former national chair of River Network and president of ZPG. 
She was also CEO of WEDO and head of the Iowa Association  
of Human Rights Agencies, among others.

From 1999 through its tenure she was a member of the 
Oxford U. Commission on Sustainable Consumption and the 
first US member appointed to the Global Water Partnership 
in Stockholm. Former President Clinton appointed her to the 
PCSD, his council on Sustainable Development. In the recent US 
election she worked for 18 months on the Obama campaign from 
its earliest days in Iowa and was part of the P-CAP: Presidential 
Climate Action Project). In 2000 she chaired the Millennium 
DPI conference at the UN, which first introduced the idea for the 
Millennium Development Goals.

She lives in Iowa City, Iowa and has two adult children, Dasal 
who graduated from Morehouse in Atlanta and Karima, who 
graduated from Harvard and recently married the sustainable 
design retailer Aaron Porvaznik-founder of “Olive and Myrtle”. 

“I  don’t thInk 
people realIze how 

the buIlt envIronment 
truly Impacts the new 

shIft In the way we 
work and lIve”

Dianne  
Dillon-Ridgley
BoaRD of DiREctoRs, intERfacE inc.

– Dianne Dillon-Ridgley
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Damon Gersh 
MAXONS ReStORAtiONS, iNc.  

“MAXONS’ GreeN 
CleAN™ ServiCe helpS 

Our ClieNtS keep  
their prOMiSe Of  
eNvirONMeNtAl  

StewArdShip ANd  
SOCiAl reSpONSibility.”

– Damon Gersh
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Damon Gersh is the President and CEO of New York’s 
leading disaster restoration services company,  
MAXONS Restorations, Inc.  MAXONS’ team of  

disaster recovery experts provides emergency restoration,  
remediation and repair services help to limit the damage, disrup-
tion and expense associated with unexpected property disasters.  
Their specialized expertise and resources have made them an 

invaluable resource to property owners, real estate and insurance 
professionals throughout the Northeast for almost 60 years.

Widely recognized as an innovative leader of the industry, 
Damon has been awarded the elite designation of “Certified 
Restorer” by the National Institute of Disaster.  In the aftermath 
of 9/11, Damon led the successful deployment of over 1,600 work-
ers to successfully manage the restoration of countless residential 
and commercial properties throughout lower Manhattan, includ-
ing such heavily damaged New York City landmarks as St. Paul’s 
Chapel and Trinity Church.  As a result, Damon was featured in 
an international CNN profile for leading his company’s efforts 
following 9/11 and was awarded the Ernst & Young Entrepreneur 
of the Year Award, the Fast Company Magazine’s Fast 50 Award for 
Leadership, and the Inc. 500 Award, which recognizes America’s 
fastest growing companies. 

Damon is an active leader in the entrepreneurial community.  In 
that regard, he served as President of the New York City Chapter 
of the Entrepreneurs Organization (EO) from 2002-2004, and 
he provided the leadership to grow the New York City chapter 
to become the largest EO chapter in the world.  Damon is also a 
founder of the “Gathering of Titans” executive training program 
(established in 2005), and he has served as conference chairman 
and executive committee member of this renowned leadership 
conference.  

At MAXONS, Damon has continued to expand the company’s 
disaster-related offerings for insurance and real estate professionals, 
to now include pre-disaster emergency planning with MAXONS’ 
industry-leading Crisis Priority ResponseTM (CPR) program and its 
Green CleanTM program.  Green cleaning and restoration services 
help LEED certified property owners maintain their green certifi-
cation following an unexpected disaster.

Damon is a graduate of SUNY Albany with a B.A. in Psychology 
and Business Administration and currently resides in Port Wash-
ington, N.Y. with his wife Rachelle and their two children, Daniel, 
age 11 and Deborah, age 10.
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Steven J. 
Schleider
Metropolitan  
Valuation SerViceS 

“My job is to educate 
the industry about the 

iMpact ‘green’ can  
have on enhancing  

property values.”
– Steven J. Schleider
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as an appraiser, it’s important to be able to articulate the 
decisions underlying investment in real estate because 
the public relies on the appraisal profession to provide 

unbiased and clear presentation of the facts and judgment  
employed in real estate valuation.  

The key stake holders and decision makers within the real es-
tate investment sectors who rely upon appraisal reports to finance 
new construction or major renovation projects want to better 
understand specifics of energy savings and efficiency in design and 
how that translates into property value.  

Metropolitan Valuation Services, which Steve co-founded and 
where he serves as president, has provided appraisal and valuation 
services in support of commercial mortgage lending due diligence 
for many of the privately-owned ‘green’ buildings within New 

York City. 
Steve is energized by the public sector also embracing ‘green’ 

building, such as New York City’s Local Law 86, the first legislative 
mandate of its kind, which requires most city-owned and funded 
buildings to achieve LEED Silver certification. According to the 
Urban Green Council, the Law is expected to ‘green’ more than $12 
billion worth of city construction by 2017.  Additionally, Steve is 
alert to the numerous action plans, recommendations and regula-
tions governing mandated energy audits, benchmarking, retuning, 
and light retrofits for large buildings that need to be factored into 
commercial property valuation analyses.

Given the social and legislative mandates towards ‘green’ build-
ings, Steve believes it’s only a matter of time before lenders require 
that their due diligence underwriting consider financing risks 
associated with non-‘green’ assets.  To properly appraise proper-
ties in the near and not-too-distant future may require a working 
knowledge of ‘green’ technology and ‘green’ building systems at a 
level well beyond what most appraisers currently possess.  

The course of study to prepare for the LEED AP accreditation 
was among the more demanding in Steve’s professional career, but 
as NYC’s only commercial property appraiser with the LEED AP 
designation, it has given him understanding of and insight into the 
synergies involved in building green: from site sustainability and 
water use efficiency, to the strategies employed in coordination of 
energy use, indoor air quality and design innovations.  These all have 
an impact on property operations and, by extension, property value.

Appraisers are taught to reflect the thought and actions of 
real estate investors in their analyses.  Those market participants, 
through buying real estate, dictate pricing paid for properties.  
Simply stated, appraisers need to understand the ‘why’ behind the 
investment decisions.  As ‘green’ becomes a more important com-
ponent of the ‘why’, Steve is in the forefront of providing insight 
and answers to users of appraisal services. 
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Beth has 30 years combined experience & business relation-
ships in the specified commercial floor covering business 
with Architects, Designers & End Use Customers. 

She started her career as a Contract Sales Manager where, in 
fast, she was the very first commercial sales representative in Man-
hattan for Philadelphia Carpets. Beth pioneered and successfully 
developed standards programs with major end users and develop-
ers solidifying business in NY as a starting point for many of the 
business relationships and contacts she still holds today.  ‘I found 
out early on this industry is about great customer relationships and 
superior levels of service’, she states. 

Beth then became a Regional Sales Manager for Customweave 
Carpets. This was a bold step into management where Beth led 
the Northeast Region for both residential and commercial floor 
coverings with a sales staff where she was responsible for increas-
ing sales and new business/client development.   

Beth then led the Northeast as an Account Manager for 
Designweave and was integral for it becoming ranked #1 Nation-
ally and recognized as a top profit producer. 

In her current role as Regional Vice President, Bentley Prince 
Street Beth continues to consistently exceed goals.  She oversees 
29 Sales Representatives and carries a fiduciary commitment of 
$44MM, annually. Her business portfolio has performed extreme-
ly well - hers has been Top Region of Year since 2006.   

To support both her Business Division and Interface Com-
panies Commitment to a Gallup Strengths Based Culture Beth 
volunteered to become a Strengths Based Coach, allowing her to 
mentor employees. Beth is Proudly Certified ISO 9001 & 14001 
and an active member of WNSF, IFMA & IIDA.

“SuStainability iS 
ingrained in every  

Single thing  
that we do.”

Beth Shoshan
Bentley Prince Street

– Beth Shoshan
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Rafael Pelli
Pelli Clarke Pelli arChiteCts

“I am excIted by the 
creatIve challenge of  

desIgnIng envIronmentally 
ambItIous buIldIngs. I love 

both the aesthetIc  
challenge of desIgn and 

the Intellectual challenge 
of IncorporatIng good 

Ideas across dIscIplInes.”
– Rafael Pelli
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rafael Pelli, Partner, directs the New York office of 
Pelli Clarke Pelli Architects. Since its establishment 
in the summer of 2000, he has overseen design for a 

number of the firm’s New York projects.  These include 731 
Lexington Avenue, a 1.4 million square foot mixed-use high-
rise in Midtown containing the Bloomberg, L.P headquarters 

and the residential condominium One Beacon Court, the 
reconstruction of the World Financial Center and the US 
Federal Courthouse in Brooklyn.  Mr. Pelli acted as the lead 
designer for three high-rise apartment buildings in Battery Park 
City.  All of these buildings have achieved significant milestones 
in sustainable design.

Beyond New York City, Mr. Pelli has recently overseen 
the completion of several academic buildings, including the 
Business Instructional Facility at the University of Illinois 
at Urbana Champaign, which was awarded LEED Platinum 
Certification and the Simons Center for Systems Biology at 
the Institute for Advanced Study in Princeton, New Jersey.  
Previously he has worked on the Daniel L. Malone Engineering 
Center at Yale University, achieving LEED Gold Certification. 

Mr. Pelli has focused on incorporating sustainable design 
into his practice, and has made significant achievements in 
this rapidly developing area of the design fields.  In 2004 the 
Solaire achieved LEED Gold certification and became the first 
“green” high-rise residential building in the United States.  The 
Verdesian, completed in 2005, was awarded LEED Platinum 
Certification;  the first LEED Platinum rating in New York 
State and the first LEED Platinum high-rise residential building 
in the country. The Visionaire, completed in 2008 was recently 
awarded LEED Platinum, achieved 58 LEED points and all 10 
Energy Efficiency Credits. 

Mr. Pelli has lectured widely on the firm’s commitment to  
sustainable building design efforts.  He has taught and served as 
design critic at well known universities and was featured in an 
episode of the PBS documentary series “Design e2”.

 He received a Bachelor of Arts in 1978 from Yale University 
and a Master of Architecture in 1985 from the Harvard 
University Graduate School of Design.
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Dan Nall
WSP Flack + kurtz

“The primary 
deTerrenT To making 

high-performance,  
environmenTally  

responsible buildings 
is noT cosT, iT is  

raTher a failure of 
will; a failure To  

persevere in finding 
a way To make Them 

work wiThin The  
program and budgeT.”

– Dan Nall
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as the Corporate Director of Sustainable Design, Mr. Nall 
is responsible for leading the integration of advanced 
technology methods and solutions within the everyday 

practice of all of the WSP Flack + Kurtz offices. Additionally, Mr. 
Nall’s extensive industry experience includes 22 years of active 
involvement with the American Institute of Architects (Mr. Nall 
was named Fellow of the AIA in 2003).

With extensive knowledge and experience concerning the latest 
engineering technologies, energy efficiency and environmental 
responsibility, Mr. Nall consults on many of the firm’s top projects 
and has extensive involvement in those that require special con-
sideration for sustainability, such as energy efficiency and indoor 
air quality. Specifically, Mr. Nall is an expert in the use of computer 
simulation in building design and has authored numerous papers in 
technical and professional journals on that subject.

Dan has been a member of the United Stated States Green 
Building Council since 1996.  In addition to being a LEED Accred-
ited Professional, he has been an active speaker, visiting professor, 
and technical writer on multiple sustainable design and green 
technology topics.

 


